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WHY SHOULD BUSINESSES
FORECAST?

Forecasting can help businesses make better decisions by predicting
future trends and outcomes. It helps you gain an understanding of what
measures the business needs to put in place to grow. By visualizing
what lies ahead, businesses can set measurable short and long-term
goals, make better adjustments, and optimize their strategies to alter
their current operations and change potential outcomes.

ACCURATE DATA COLLECTION

The client's historical behavior is the best predictor of its

By forecasting, we can anticipate future cash flows, make informed i future. Relevant and reliable data willyield a more

accurate forecast.

decisions about budgeting and plan expenses, and even provide UPDATE CAPABILITIES
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changing. A financial forecast should reflect these

not only generates the initial forecast, but allows you to model changes and be updated often.
hypothetical business strategies that can affect financial conditions in i SCENARIO FLEXIBILITY

. . . . 0 Create multiple forecasts based on different scenarios so
both the short and long-term. Identifying these tactics and working : the business can adjust their strateqy.
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your client, and ultimately guide them toward business growth and §  utiizediferentreport options to communicate strategic
= plans and help the client visualize their future path.
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